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 Social Value Evaluation Criteria Summary – 10% Total Weighting 
Reference Requirement theme Question 

Weighting (%) 

2.2.2 Fighting Climate Change  25% 

2.2.3 Equal Opportunity  25% 

2.2.4 Tackling Economic Equality  50% 

 Total Social Value 100% 
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2.2 Social Value (within Technical Envelope) 
 
 

K: Contractors ability to deliver Social Value  

Weighting (%): 10% 

Reference Instruction Criteria Requirements 

DSP 
Question 
No.  
 
2.2.2, 
2.2.3, 
2.2.4 

 
Government Policy now mandates that 
we must take account of Social Value in 
the award of Central Government 
contracts and commercial activities.  
 
When evaluating tender responses Social 
Value will be explicitly evaluated and will 
carry a 10% weighting of the total score 
to ensure it carries a heavy enough 
weighting to be a potentially 
differentiating factor in bid evaluation.  
 
The three Priority Themes give a clear 
focus for Defence and its suppliers in the 
application and delivery of the Social 
Value Model 
 
Please provide a solution for each theme 
that details the social value of the 
proposed agreement between The 
Authority and the Contractor, to be 
delivered alongside the obligations set 
out in the contract. 
 
The Priority Themes identified as most 
relevant to Defence are; 
 

- Fighting Climate Change 
(effective stewardship of the 
environment) 

 
If you fail to provide 
the requested 
information or 
achieve a score of 40 
or less (please see 
Evaluation Marking 
Scheme), the 
Authority reserves 
the right to exclude 
you from the 
Procurement at this 
stage.  
 
Your answer should 
not exceed 2000 
words. Your response 
may include pictures & 
diagrams, but the 
complete response 
should not exceed 5 
A4 pages. 
 
Please refer to the 
Social Value Model 
Quick Reference 
Table below (also in 
the attachments area 
of DSP) for further 
information on 
response guidance 

 
The Authority seeks a solution that will deliver a benefit to wider society, 
whilst also delivering against the project requirements. 
 
Contractors should address and provide a response to all three Priority 
Themes. The solutions should demonstrate how it will add value from a 
societal perspective as outlined below.  
 
Examples include, but are not limited to: 
 
Fighting Climate Change (2.5%) – activities that; 
o Deliver additional environmental benefits in the performance of the 

contract including working towards net zero greenhouse gas 
emissions (offsetting satellite ‘sky pollution’) 

o Influence staff, suppliers, customers and communities through the 
delivery of the contract to support environmental protection and 
improvement. 

o Address water usage, energy usage, emissions, recycling etc. 
 
Equal Opportunity (2.5%) – activities that; 
 

o Demonstrate action to increase the representation of disabled 
people in the contract workforce. 

o Support disabled people in developing new skills relevant to the 
contract, including through training schemes that result in 
recognised qualifications. 

o Influence staff, suppliers, customers and communities through 
the delivery of the contract to support disabled people. 

o Demonstrate action to identify and tackle inequality in 
employment, skills and pay in the contract workforce. 
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- Equal Opportunity (tackling 
workforce inequality and 
reducing the disability 
employment gap) 

- Tackling Economic Equality 
(Create new businesses, new 
jobs and new skills) 

 
 
Please upload your responses as 
attachments to the Social Value 
section of the Technical Envelope in 
DSP.  
 
Please note that the Social Value 
section of the tender evaluation is 
incorporated into the Technical 
Envelope of DSP. 
 
You will notice that within DSP the 
weighting has been calculated with 
consideration of the overall weights. 
The Technical Envelope has been 
allocated 70% weighting in total and 
the Social Value section within the 
Technical envelope is allocated 14.3% 
weighting, which equates to 10% of 
the total (Technical, SV, Commercial 
combined) weighting. 

and evaluation 
criteria for 
Tenderers.  
 

Social-Value-Model-

Quick-Reference-Table-Edn-1.1-3-Dec-20.pdf
 

 

o Demonstrate action to identify and manage the risks of modern 
slavery in the delivery of the contract, including in the supply 
chain 

 
Tackling Economic Equality (5%) – activities that; 
 

o Create opportunities for entrepreneurship and help new 
organisations to grow, supporting economic growth and 
business creation 

o Create employment and training opportunities particularly for 
those who face barriers to employment and/or who are located 
in deprived areas, and for people in industries with known skills 
shortages or in high growth sectors 

o Support educational attainment relevant to the contract, 
including training schemes that address skills gaps and result in 
recognised qualifications 
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Evaluation Marking Scheme: 
 
0-20 Nil or inadequate response 
The tenderer has provided a solution that: 
Provides the Authority with major concerns, as a result of one or more of the following: 

• Generally does not meet the Authority’s stated requirements; 

• Having multiple material omissions in responding to the associated requirements; 

• The evidence presented fails to demonstrate an ability to meet the requirement.; 
 
21-40 Addresses a proportion of the elements but has considerable Concerns 
The tenderer has provided a solution that: 
Provides the Authority with some concerns, as a result of one or more of the following: 

• Not sufficiently meeting the Authority’s stated requirements; 

• Responding to the associated requirements with minor (but no material) exceptions; 

• The response addresses most of the elements of the requirement but poses some risks to delivery as it contains insufficient / limited detail or 
explanation on how the requirement will be fulfilled 
 

41-60 Addresses majority of the elements but has some concerns 
The tenderer has provided a solution that: 
Provides the Authority minor concerns, as a result of: 

• Only somewhat meeting the Authority’s stated requirements; 

• The response addresses the majority of the requirement elements in a satisfactory manner but does not fully detail or explain if or how the 
requirement will be fulfilled. 

 
61-80- Sufficiently detailed providing good confidence 
The tenderer has provided a solution that meets each of the following: 
Provides the Authority with a good level of confidence, as a result of: 

• Sufficiently meeting the Authority’s stated requirements inspiring a good level of confidence; 

• Fully responding to all associated requirement elements 

• The response is sufficiently detailed and demonstrates a good understanding and provides details of how the requirements will be fulfilled 
 
81-100 Comprehensive response showing thorough understanding if requirement. High confidence 
The tenderer has provided a solution that meets each of the following: 
Provides the Authority with a high level of confidence, as a result of: 

• Meeting the Authority’s stated requirements very well; 

• Fully responding to all associated requirement elements 

• The response is comprehensive, unambiguous and demonstrates a thorough understanding of requirement and provides details of how the 
requirement will be met in full. 


