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Forestry Commission National Office
620 Bristol Business Park
Coldharbour Lane

Bristol

BS16 1EJ

Tel: 0300 067 4963 

Jacob.waller@forestry.gsi.gov.uk

Strategy and Insight Support Officer
Jacob Waller
Dear Sir/Madam
INVITATION TO QUOTE FOR Pilot Natural Capital Land Management Case Studies Consultancy Brief
REF NO: < >
You are invited to submit a quotation for Forestry Enterprise England’s Pilot Natural Capital Land Management Case Study.  A brief of the work, named Pilot Natural Capital Land Management Case Studies Consultancy Brief (NC Land management pilot Brief_171121.docx) is attached with Appendices 1 and 2. 
Please send your completed quotation and any enquires about this invitation to: 
Jacob Waller
Jacob.waller@forestry.gsi.gov.uk
We must receive your quotation by 12pm 05/01/2018. 
All submissions will be evaluated objectively, as detailed in the Evaluation Matrix below.

Please note the following conditions:

· Any contract concluded as a result of this invitation shall be governed by English Law and the Forestry Commission’s Standard Terms and Conditions of Contract will apply. Your terms will not apply.
· The completed quotation and all accompanying documents are to be in English

· All prices must be in sterling and exclusive of VAT.

· The FC reserves the right to cancel or withdraw from the process at any stage

· The FC does not undertake to accept the lowest priced quotation, or part, or all of any quotation

· All information supplied to you by the FC must be treated in confidence and not disclosed to third parties
· All details of your quotation, including prices and rates, must be valid for our acceptance for a period of 30 days.
· Once the contract has been awarded, any additional costs incurred which are not reflected in the quotation will not be accepted for payment

· Offering an inducement of any kind in relation to obtaining this or any other contract with the FC will disqualify your quotation from being considered and may constitute a criminal offence.
Yours faithfully 
Miranda Winram

Head of Strategy and Insight, Forest Enterprise England
Brief
	Introduction & Specification 

Please refer to the Pilot Natural Capital Land Management Case Studies Consultancy Brief for full details of this work.

Forest Enterprise England are interested in understanding whether a natural capital approach can help us with the day-to-day land management decisions we make. We plan to test this by undertaking two pilot studies; one in our North Forest District, and another in Greater London.

Our aim for the two pilot case studies is to establish whether quantifying the natural capital benefits of different approaches to a specific area of land can help FE managers make decisions about which approach to adopt.

Outputs & Timescales  

Please refer to the Pilot Natural Capital Land Management Case Studies Consultancy Brief for full details of this work.

This work is to start by the end of January.
Health & Safety

This is predominantly an office based project. All site visits will involve a health and safety briefing, that will be given by District staff hosting the visit.
Invoicing & Payment  

Please refer to the Pilot Natural Capital Land Management Case Studies Consultancy Brief for full details of this work.

Payment schedule proposed is 100% on completion of all work.


Evaluation Matrix
Combination of Price and Other Criteria
	Title
	Weighting
	Agreed Marking Criteria

	Price
	Gateway criteria
	Must be on or below £17,000 to pass the price gateway excluding VAT.

	Quality of methodology and experience
	90%
	0 – No response or totally inadequate response

No response or an inadequate response

1 – Major Reservations/Constraints

The response simply states that the party submitting a quote can meet some of the requirements set out in the question or statement of requirements, but have not given information or detail on how they will do this.

2 – Some Reservations/Constraints

The party submitting a quote has provided some information about how they propose to meet most of the requirements as set out in the question or statement of requirements.  There is some doubt in their ability to consistently meet the full range of requirements.

3 – Fully Compliant

The party submitting a quote has provided detailed information covering all elements of the question, detailing how they propose to meet all the requirements as set out in the question or statement of requirements.  This gives full confidence in their ability to consistently meet the full range of our requirements. 

4 – Exceeds Requirements

The party submitting a quote meets the required standard in all respects and exceeds some or all of the major requirements, which in turn leads to added value within the contract

	Value for money
	10%
	Price will be evaluated using the ‘standard differential method’ – each party submitting a quote receives 100% of the available marks less the percentage by which their tender is more expensive than the lowest; with 4 being the maximum score achievable.
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